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FORWARD-LOOKING STATEMENTS
This presentation contains forward-looking information and other ñforward-looking statementsò. Words such as ñcontinueò,ñmomentumò,

ñexpectedò,ñforecastò,ñgrowò,ñincreaseò,ñmayò,ñprojectedò,ñbeginò,ñplansò,ñestimatedò,ñpromiseò,ñpipelineò,ñupswingò,ñindicationò,

ñopportunityò,ñmaintainò,ñforecastò,ñshowingòand other expressions that are predictions of or could indicate future events and trends and that

do not relate to historical matters identify forward-looking statements. Reliance should not be placed on forward-looking statements because

they involve known and unknown risks, uncertainties and other factors that may cause the actual results, performance or achievements of the

Company to differ materially from anticipated future results, performance or achievement expressed or implied by such forward-looking

statements. Factors that could cause actual results to differ materially from those indicated in the forward looking statements include: changes in

the supply of houses for sale in Canada or in any particular region within Canada, changes in the demand for houses in Canada or any

particular region within Canada, changes in government policy, laws or regulations which could reasonably affect the housing markets in

Canada, consumer response to any changes in the housing markets in Canada or any changes in government policy, laws or regulations,

changes in the Companyôsstrategy with respect to dividends, other developments in the residential real estate brokerage industry or the

Company that reduce the number of REALTORS®1 in the CompanyôsNetwork or royalty revenue from the CompanyôsNetwork, changes in the

productivity of REALTORS® in theCompanyôsNetwork, changes in general economic conditions (including interest rates, consumer confidence

and other general economic factors or indicators) in Canada or any particular region of Canada, the ability of governments to pass legislation

and regulations related to indicated policies, changes in global and regional economic growth, changes in the demand for and prices of natural

resources on local and international markets, the level of residential real estate transactions, competition from other real estate brokers or from

discount and/or Internet-based real estate alternatives, the closing of existing real estate brokerage offices, our ability to maintain brand equity

through the use of trademarks, the methods used by shareholders or analysts to evaluate the value of the Company and its publicly traded

securities, changes in tax laws or regulations, and other risks detailed in the Companyôsannual information form, which is filed with securities

commissions and posted on SEDAR at www.sedar.com. The Company undertakes no obligation to publicly update or revise any forward-

looking statements, whether as a result of new information, future events or otherwise, except as required by law.

1 REALTORS® is a trademark identifying real estate licensees in Canada who 

are members of the Canadian Real Estate Association
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Company Profile
Canadian real estateôs leading consolidator and growth story since inception

ÅBrookfield Real Estate Services Inc. (the ñCompanyò), through its 

relationship with Brookfield Real Estate Services Manager Limited (the 

ñManagerò), is a leading provider of services to residential real estate 

brokers and REALTORS® across Canada. 

ÅThe Company generates cash flow from fixed and variable fees that are 

received from real estate brokers and REALTORS® operating under the 

Royal LePage, Via Capitale and Johnston & Daniel brands. 

ÅAs at June 30, 2017, the Company network consisted of 18,116 

REALTORS®. 

ÅThe Company network has an approximate one fifth share of the Canadian 

residential real estate market based on 2016 transactional dollar volume. 

ÅThe Company is listed on the TSX and trades under the symbol ñBREò.
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Business Strategy
Provide stakeholders with an investment that pays strong, growing dividends

ÅThe Companyôs revenue is driven primarily by royalties derived from long-

term franchise agreements:

ïWeighted toward fixed fees based on the number of REALTORS® in the 

Companyôs network, which provides revenue stability and helps insulate 

cash flows from market fluctuation. 

ÅThe Companyôs financial and operating performance is tied to:

ïThe number of REALTORS® in the Company Network, attracted through 

our brandsô value propositions and track records;

ïTransaction volumes generated in the markets the Company serves. 

ÅThe Company plans to continue to grow our REALTOR® network both 

organically and through acquisition, and to enhance and evolve the 

leadership position of our brands.
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